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Disdaimer

Theinformation contained in this presentation has been prepared by
EnviroGold Global Limited (“EnviroGold Global” orthe “Company”) and
contains information pertaining to the business, operations, assets and
prospects of EnviroGold Global. The information contained in this
presentation (a) is provided as at the date hereof unless otherwise
stated and is subject to change without notice, (b) does not purport to
contain all the information that may be necessary or desirable to fully
and accurately evaluate an investment in EnviroGold Global, and (c) is
not to be considered as a recommendation by EnviroGold Global to
purchase any securities of the Company.

Securities of EnviroGold Global are being offered as part of this
presentation. Any investment in such securities would be specaulative
and wouldinvolve a number of risks that should be considered by a
prospective investor. Accordingly, before making any suchinvestment
in seaurities of EnviroGold Global, any potential investors are urged to
read EnviroGol d Global’s public disclosure materials filed under
EnviroGold Global’s issuer profile on SEDAR at www.sedar.com.

Marketand Industry Data

Market data and industry forecasts used in this presentation were
obtained from governmentor other industry publications, various
publicly available sources or based on estimates derived from such
publications and reports and management's knowledge of, and
experience in, the markets in which the Company operates. Government
and industry publications and reports generally indicate that they have
obtained their information from sources believed to be reliable, but do
not guarantee the accuracy and completeness of their information.
Actual outcomes may vary materially from those forecast in such reports
or publications, and the possibility for material variation can be expected
toincrease as the length of the forecast period increases. Although the
Company believes thatthese sources are generally reliable, the accuracy
and completeness of such information is not guaranteed and have not
been independently verified by the Company and as such the Company
does not make any representation as to the accuracy of such
information. Further, market and industry data can be subjectto
variations and cannot be verified due to limits on the availability and
reliability of data inputs, the voluntary nature of the data gathering
process and other limitations and uncertainties inherentin any data
gathering or statistical survey.

Forward-Looking Statements

Certain statements in this presentation constitute forward-looking
statements and forward-looking information within the meaning of
applicable Canadian securities legislation (collectively herein referred to as
“forward-looking statements”), which can often be identified by words such
as “will”, “may”, “estimate”, “expect”, “plan”, “project”, “intend”,
“anticipate”, “target”, “believe”, “continue”, “outlook,”, “forecast” and
other words indicating that the state ments areforward-looking. Such
forward-looking statements are expectations only and are subject to
known and unknown risks, uncertainties and other important factors, that
could cause the actual results, performance orachievements of the
Company orindustry results to differ materially from any future results,
performance or achievements implied by such forward-looking statements.

Such risks and uncertainties indude, but are not limited to, the costs of
compliance with and the risk of liability being imposed under the laws in
which EnviroGold operates induding environmental regulations, negative
changes in the political environment or in the regulation of the minerals
and metals industry and EnviroGold Global’s business in Canada, the
United States, and Australia; negative shifts in publicopinion and
perception of the minerals and metalsindustry; increasing competition in
the industry; risks relating to rising energy costs; risks relating to
partnerships and agreements with third parties and industry partners;
failure of equipment or processes to operate as anticipated; risk of
shortages orprice inareases in key inputs, suppliers and skilled labor; loss
of intellectual property rights; risks related to international operations;
risks related to joint venture operations; actual results of current
exploration activities; actual results of current or future reclamation
activities; condusions of economic evaluations; future prices of goldand
other minerals and metals; government bureaucraticdelays or
inefficiendes; factors or developments which may hinder market growth;
the ability to complete proposed transactions and business plans as
described, whether within proposed timeframes orat all; reliance on
management; the effect of capital marketconditions and other factors
on capital availability; the need to secure and maintain corporate
alliances and partnerships; and the risks and uncertainties related to the
Covid-19 pandemic and its impact on the Company and the minerals and
metals industry.

Readers are cautioned not to place undue reliance on such forward-
looking statements. The forward-looking statements are based upon

management’s beliefs and assumptions and are made as of the date of
this presentation unless otherwise stated. In light of the significant
uncertainties inherent with the forward-looking statements indude
collectively herein referred toas “forward-looking statements”), which
can often be identified by words such as “will”, “may”, “estimate”,
“expect”, “plan”, “project”, “intend”, “anticipate”, “target”, “believe”,
“continue”, “outlook,”, “forecast” and other words indicating that the
statements are forward-looking. Such forward-looking statements are
expectations only and are subject to known and unknown risks,
uncertainties and other important factors, thatcould cause the actual
results, performance or achievements of the Company or industry
results to differ materially from any future results, performance or
achievements implied by such forward-looking statements.

For information contained in this presentation, the indusion of such
information should not be regarded as a representation or warranty by the
Company or any other person thatthe Company’s objectives and plans will
be achieved in any specified time frame, ifat all

Although the Company has attempted to identify important uncertainties
and risk factors that could cause actual actions, events or results to differ
materially from those described in forward-looking statements, there may
be other uncertainties and risk factors that cause actions, events or results
to differ from those anticipated, estimated orintended. There can be no
assurance that forward-looking statements will prove to be accurate, as
actual results and future events could differ materially from those
antidpated in forward-looking statements. The Company assumes no
obligation to update any forward-looking statement, even if new
information becomes available as aresult of future events, or for any
other reason except as required by law.

Historical statements contained in this presentation regarding past
trends or activities should not be taken as a representation that such
trends or activities will continue in the future. In this regard, certain
financial information contained herein has been extracted from, or
based upon, information available in the public domain and/or provided
by the Company. In particular historical results of the Company should
not be taken as a representation that such trends will be replicated in
the future.

All dollar figures are in United States currency unless otherwise stated.

Investing in early-stage companies carry a high degree of risk including potential loss of your entire investment. This investment is intended only for investors that can bear the financial risks associated
with such investments. No representations or warranties, express or implied, are made as to the accuracy or completeness of the information herein. Actual results may differ materially. Prospective
investors should conduct their own due diligence and consult with their legal, tax, and financial advisors before making any investment decision.
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EnviroGold

CSE: NVRO

- Recovering Precious and Critical metals from mine tailings
- Improving Environmental outcomes

- Generating long term, recurring, license fee revenue
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EnviroGold

Compelling Advantage

» Proven, third-generation mineral process

+ Client Demonstration Plant

+ Strategic partners lead project execution and delivery

» Capital-light, low overhead, recurring revenue business model

» Moat of 24 granted and pending patents

» Green Metal Production with 96% less CO2 emissions versus virgin mining

Significant Market

» Addressable market for metal extraction from tailings >US$3 .4 trillion
* Market for environmental remediation >US$1.0 trillion
» Growing pipeline of qualified customers

Strong Customer Value Proposition

» Transforming Tailings into Multi-Billion Dollar Businesses

» Recovering metals from waste, Metals without Mining

» Reduces mine closure liabilities with positive cash flow

» NVRO Process™ is scalable and delivered in 500t/d modules
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EnviroGold

Led by an Experienced Team

DAVID CAM
CEO & Founder

GRANT
FREEMAN
Deputy CEO

25 years in finance and mining industry

projects.
Concept to feasibility and operations.
Previously CEO of an international copper

project.

Seasoned entrepreneur leading ventures at the intersection of sustainability,

innovation and circular economy.

Proven track record in business development, strategic leadership and high-impact

global partnerships.

ROYSTON
DENYSSCHEN
Chief Operating Officer

25 years in mining and minerals commod ity
trading, investment and finance.
Business development and global

commerce.

NEW CTO
4Q2025
Chief Technology Officer

Professional Engineer with strong technical
and implementation skills.

Expertise in simulation, project

development and industrial process

control.
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EnviroGold

The "NVRO PROCESS™"

High Value
_—
Products
- Precious metal concentrates
Mine Tailings NVRO PROCESS™ - Base and strategic metal by-products
l Metal Recovery Rates
Closed loop process, recycling .
reagents, with minimal Reduced Primary Metals - 95%+
make-up reagents. Environmental Secondary Metals - 80-90%+
Atmospheric pressure and Liability
low temperature.
W peratu Improved Water Improved Earth
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EnviroGold

NVRO Process™

* Sulphide Bond Destruction

* Metals liberated for recovery
+ Reduction in acid mine drainage potential
* Reduction in neutralisation costs

A two-stage oxidative leach process,
enabling a low-cost, environmentally
friendly method of;

x Liberating precious, critical and strategic
/ metals from Sulphidic, Refractory or

Pyritic mine waste.

PLS

\' Significantly improving environmental
d outcomes.

Tailings Volume Reduction

Zn
Cu
Fe
As

96%

91.6%
88.8%
95.5%
99.4%
90.4%

Metal Recovery Rates:
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EnviroGold

"NVRO PROCESS™" - 3r1 Generation Process Technology

PROCESS A PROCESS B
"NVRO PROCESS™"
Fine Grinding & Oxidative Leaching Nitrogen & Oxygen Processing

LOWEST OPEX

LOWEST CAPITAL INTENSITY

FASTER PROCESS

HIGHER RECOVERY RATES

LOWEST ENERGY CONSUMPTION
(REDUCED CO,)

LOWEST EMISSIONS (REDUCED CO,)

IMPROVING ENVIRONMENTAL
OUTCOMES

LOWEST CONSUMABLES
CONSUMPTION

=
Ecn o
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s
EEE el
T e |
S
EEal
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EnviroGold

Scaling Through Strategic Partnerships

Partner Ecosystem Model - Capital-Light Deployment

* EnviroGold leverages partners across
engineering & operations

FRASER
ALEXANDER

» Global Deployment & Tailings Partner

» #1in TSF outsourcing, 268M+ tpa tailings

+ Builds, owns, operates reprocessing plants
» TORAS safety & automation platform

Benefits:

+ Deployment at scale

+ Potential BOO model + TSF to plant integration
+ Real-time safety & compliance

Result:
Plant operations at scale

Benefits:
* Faster deployment
* Reduced capex (license-based model)

[ ]
L]
° Id * Reduced execution & ramp-up risk
EnVIrOGO * Stronger investor confidence
GLOBAL
Outcome: Scalable, capital-light licensing business model

HATCH

* Hydromet Expert
+ Tier 1 Engineering & Detailed Design
 Delivers site-specific NVRO designs

ANDRITL

« Digital Twin, Training, & Optimisation
» 190+ mineral plants delivered, 29,100 staff

- IDEAS™ platform used by EnviroGold + Integrates full flowsheet incl. leach, scrub, recovery
Benefits: Supports:
 Accelerates sales cycle + Complete engineering scale up from Demo plant

» Detailed Engineering, Procurement & Construction

+ De risks commissioning Plant .
« Plant commissioning

* Fasterramp up

Result: Result:
Continuous improvement and Fast, accurate, de risked project delivery
optimisation
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EnviroGold

Technology Readiness Level (TRL) Framework

Research to Prove Technology
Feasibility Development

Technology

System
Demonstration Commissioning

v

Pilot scale system
validation
J Integrated

4Q 2025
Completed ANDRITL
Lab-scale proof of C
concept Pilot Plant HATCH
Technology

concept formulated
Basic principles
o n

Scalable

J demonstration

system
validation
Component Target TRL -7
validation in lab
J environment

System
Operation

Full-range

Qualified operation of

production system* Production system
via demonstration

Commercial
Target TRL - 8 Operations
1Q 2026
ANDRITL
HATCH

Source: US Department of Energy Technology Readiness Assessment Guide (G413.3-4A)
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EnviroGold

RAPID DEPLOYMENT PATHWAY

PRELIMINARY ANALYSIS
3 MONTHS

DECISION
GATE

DEFINITIVE ANALYSIS
6-9 MONTHS

Phase 1 Phase 2 Phase 3 Phase 4

Classification
and Sighter
Test Work

Desktop Study
of Client
Information

Lab Scale
Testing and
Optimisation

Demonstration
Plant
SIGNED
LICENSING

Operational Updated IDEAS MOU
Hypothesis, Model,
Confidence Confidence

Rating Rating

Updated Desktop
Study, IDEAS
Model and
Financial Model

Engineering
Ready Techno-
Economic Report

Deliverables

Sample
Requirements

20-40 tonnes

100 kg (Client Specific)

©2025 | www .envirogoldglobal.com | CSE:NVRO
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SIGNED
LICENSE
AGREEMENT

ENGINEERING
PERMITTING
AND CLIENT

ROLL OUT
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EnviroGold

Near Term Catalysts

T 2025 H2 2026 H1 2026 H2

Digital Simulation and Optimisation

Client 1 & Client 2
Demonstration Plant Campaign

Technical Report

$ Customer Contracts & Revenue $

Project Execution
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EnviroGold

Strong Financial Metrics - an Analyst's View

PRELIMINARY MODELING & VALUATION

In terms of ovarhead costs; we assum

An extract of a report published on 16 June 2025
by Terra Studio - terrastudio.biz
read the full report at the link below

Terra Studio Report - EnviroGold Company Profile June 2025

Annual Recurrent Revenue (C$m) 16.44 49,32 82.2 147.96 213.72 279.48 345.24 411 460.32 493.2 526.08 526.08 526.08 526.08 526.08 526.08 526.08 526.08 526.08 526.08
Costs
Overhead costs fixed (C$m) (6.3) (6.3) (6.3) (6.3) (6.3) (6.3) (6.3) (6.3) (6.3) (63) (6.3) (63) (63) (6.3) (63) (6.3) (63) (6.3) (6.3) (6.3)
Overhead costs variable (C$m) (1.6) (4.8) (8.1) (14.4) (20.8) (27.3) (33.7) (40.1) (44.9) (48.1) (51.2) (51.2) (51.2) (51.2) (51.2) (51.2) (51.2) (51.2) (51.2) (51.2)
Overhead costs (CSm) (7.8) (11.1) (14.2) (20.7) (27.1) (33.4) (39.9) (46.3) (51.1) (54.4) (57.5) (57.5) (57.5) (57.5) (57.5) (57.5) (57.5) (57.5) (57.5) (57.5)
EBITDA (CSm) 8.6 382 680 127.3 186.6 246.1 305.4 364.7 409.2 4389 4685 468.5 4685 468.5 4685 468.5 468.5 4685 4685 468.5
*USD:CAD conversion 1.37 .
Annual Recurring Revenue and EBITDA
Projection by Terra Studio
©2025 | www.envirogoldglobal.com | CSE:NVRO PAGE- 13
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GFTQ)L/iroGold Translating the Terra Studio Report into NVRO valuation potential

Valuation

Assumptions
Cs(m)

29 August 2025

Market Cap C$33.38
Share Price C$0.105
Shares Outstanding 317.9m

Value of Client Uptake to NVRO Market Cap

$2,000,000,000
$1,800,000,000
$1,600,000,000
$1,400,000,000
$1,200,000,000
$1,000,000,000
$800,000,000
$600,000,000
$400,000,000
$200,000,000
50

Today 1Client 2Clients 3Clients

mmmm NPV Market Cap (10X PE Ratio) = Indicative Share Price

$5.00
$4.50
$4.00
$3.50
$3.00
§2.50
$2.00
$1.50
§1.00
$0.50
§0.00

Project Life - 8 years average 8.0
Client 1 - C$21.9m x 8 years total revenue = $175.2m
Client 2 - C$21.9m x 8 years total revenue = $175.2m
Client 3 - C$16.4m x 8 years total revenue = $131.2m
Fixed Overhead - per annum $6.4m
Variable Overhead (per client) - per annum $1.6m
Shares on Issue (post raise Sept 2025) 397.9m

MARKET
(of . 4

(CS)
$170m $350m $520m
C$0.44 C$0.87 C$1.31
$480m $960m $1.44b
C$1.21 C$2.42 C$3.63

5x PE Ratio* 10x PE Ratio* 15x PE Ratio*
Share Price Share Price Share Price

Assumptions: $890m $1.77b $2.66b
cs223 csa.zs 668

*Based on Terra Studio analysis, adjusted to NPV * ©2025 | www.envirogoldglobal.com | CSE:NVRO PAGE- 14
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EnviroGold Benchmarking Assumptions vs Industry Peers
[ EEJETTI

$3.43b

P=RION

Commercially Ready

2 Significantly Undervalued
o
§ LLLLLL Terra Studio Report, adjusted to NPV 10
% $348m
= . Client 1, C$348m
p= . T AMAERO Client 2, C$962m

31200 Client 3, C$1.77b

$30m ggg}(irocold
5 6 7 8 9

Technology Readiness Level (TRL)

©2025 | www .envirogoldglobal.com | CSE:NVRO PAGE- 15
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DAVID CAM GRANT FREEMAN

CEO Deputy CEO
: Deryi |

+61 404 000 302

+61 411 206170
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